
Voluntary Benefits CE outline – 1 Hour 

 

I. Voluntary Benefit defined – 7 min 

II. Dynamics driving the market – 13 min 

III. Solutions vs Sales based product sales – 9 min 

IV. Product categories and uses – 12 min 

V. Pitfalls to watch for – 8 min 

VI. Choosing Voluntary Benefits Partners/Vendors – 7 min 

VII. Technology  – 4 min 
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